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*  Cummins: Cummins India Ltd (CIL) reported in-line/below performance vs.
consensus/our estimates with revenue/EBITDA/APAT missing our estimates
by 7/13/12%. Domestic business grew 12% YoY whilst exports declined 22%
on the back of weak overseas demand. CPCB 4+ implementation seems to be
a game changer as it forces demand to move from commodity players to
technology players and opens up service opportunities. Supply chain issues
seem to have smoothened, channel inventory is low and higher margin CPCB
4+ share is expected to ramp up significantly from 40% to 75% in coming
quarters. CIL maintained a 2x real GDP growth guidance band of 12-16% over
the longer term with a positive margin bias. The company has multiple
tailwinds, namely, stringent emission norms, capex cycle recovery, adoption
of alternative fuels with lower carbon footprint, revival in industrials and
exports, and support for manufacturing policies. We maintain BUY, with an
increased SOTP of INR 4,658 (54x Sep-26 EPS).

®  Lupin: EBITDA” (+59% YoY) was led by 16% YoY sales growth (US: +9% QoQ
and India +18% YoY), higher GM (+293 bps), and steady costs
(staff/R&D/SG&A: +15/ -5/ +13%). LPC expects (1) the US to see high-single-
digit growth in FY25 (USD 220-230 mn per quarter) due to traction in gSpiriva
(with market share expected to improve from ~30%) and new launches,
sustained growth in FY26; (2) India to outperform IPM growth by 20-30%; (3)
GM margin to sustain at 68%+ and EBITDA margin to normalise in FY25,
aspiring to achieve 22-23% in the mid-term; and (4) R&D to be at INR 18 bn
and the ETR at 20% in FY25. Factoring in the Q1 beat, we raised our EPS by
19/7% for FY25/26E and revised TP to INR 1,950 (28x Q1FY27E vs. 26x earlier).
REDUCE stays. While growth visibility led by growth in the US (gSpiriva,
and recent/new launches —gMyrbetriq, gJynarque), India (new launches and
traction in key therapies) and improving margin (sales growth and cost
optimization) are intact, this has been already rewarded with the run-up of
~85% in price in the last 12 months.

= Shree Cement: We maintain our ADD rating on Shree Cement, with a lower
SOTP target price of INR 27,400/share. During Q1FY25, Shree reported a
sharp fall in unit EBITDA (down INR 440/MT QoQ) to INR 951 per MT as its
volume rose 1% QoQ (while the industry declined 9%) at the expense of
aggressive pricing. Its NSR fell sharply (-6% vs -3% for the industry). Shree
expects demand and pricing to remain weak till Q3FY25, thus impacting its
profitability. It is adding renewal power capacities and green power share
will expand to 62% by Jun-25 vs 55% currently. Its expansions are on track
which will increase cement capacity (India) to 72mn MT by FY26-end.

®  Gujarat Gas: Our ADD recommendation on Gujarat Gas (GGL) with a price
target of INR 655/sh is premised on (1) pricing competition from alternate fuel
in the industrial/commercial segment moderating margin expansion outlook
and (2) robust volume growth being priced-in at current valuation. Q1FY25
EBITDA/Adj. PAT at INR 5.4/3.3bn came in above our estimates, owing to
better-than-expected volumes at 11mmscmd (+19% YoY, +13% QoQ).

® Aditya Birla Fashion and Retail: ABFRL's Q1 top line grew 7.3% YoY to INR
34.28bn (HSIE: INR35.75bn). Ex-TCNS, growth stood at 2% YoY. Lifestyle
brands declined 7% YoY to INR14.8bn (HSIE: 15.2bn) as (1) fewer
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weddings/special occasions and (2) the heatwave impacted footfalls. INSTITUTIONAL RESEARCH

Pantaloons grew 5% YoY to 1lbn (in-line). GM/EBITDAM expanded
180/131bps YoY to 56.6/10.5% respectively (HSIE: 54.8/8.9%), led by (1) higher
full-price sales, (2) weeding out of unprofitable stores, and (3) lower inventory
markdowns and cost optimisation. Net debt stood at ~INR35bn. We largely
maintain our FY26/27 estimates and our SELL rating with a SOTP-based TP
of INR225/sh; implying 25x Jun-26 EV/EBITDA.

= BSE: BSE reported a strong quarter, with 24% QoQ revenue growth led by a
rise in options volume and pricing revision (half-quarter impact). The
transaction revenue (~60% of total revenue) was up 45% QoQ, led by a scale-
up in derivatives volume and robust StAR MF performance. The margins
dropped by 770bps QoQ due to the higher clearing cost and implementation
of regulatory cost based on notional turnover. The regulator has floated a
consultation paper to control the higher speculation in Index options. Per the
new guidelines, one exchange can have only one weekly expiry Index options
contract and the lot size will double with fewer strikes. BSE will mostly retain
the SENSEX contract and convert the BANKEX contract to a monthly expiry.
The change will have ~20% impact on notional volume but the impact on
premium will be lower. Higher volume on non-expiry days will lead to better
premium realisation and higher margins. In July 2024, BSE had a
notional/premium market share of 25.7/9.4%, which we believe will reach
26/12% in FY26E. We are increasing our EPS estimates by ~8% for FY25/26E
due to higher volume but cut core multiple to 28x vs 30x earlier due to
regulatory uncertainty. The revenue/EPS CAGR of ~29/32% over FY24-27E is
robust but is mostly front-loaded. We maintain our REDUCE rating based on
regulatory uncertainty and expected growth moderation in FY26E. Our target
price of INR 2,350 is based on 28x core June-26E PAT + CDSL stake + net cash
ex SGF. The stock is trading at a P/E of 34.3/29.1x FY25/26E EPS.

=  Dr. Lal Pathlabs: EBITDA (+16% YoY) beat our/consensus estimates by 6/4%,
led by 11% YoY sales growth on 4% YoY growth in patient volume and 9%
YoY growth in sample volume, which led to ~7% YoY growth in realization
per patient and 2% per sample relation. DLPL guides that (1) FY25 revenue
growth will be higher than 10% of FY24 growth, (2) Q2FY25 revenue and
EBITDA margin will remain strong (seasonality), (3) it will sustain margin at
26-27% in the mid-to-long-term, (4) there will be strong scale-up in Suburban
performance (integration progressing well), (5) it will increase Swasthfit share
by 1-2% (p.a.) for the next few years from ~25% as of Q1FY25, and (6) it will
allocate capital towards creating lab infra in northeast region, digital
capabilities, new specialize tests, M&As, and dividend payout. DLPL is
looking to expand its presence in the Tier 3+ cluster with a focus on capturing
prescription shares by enhancing doctor connections. Factoring in the Q1FY25
beat, we have raised FY25/26E EPS by 7% and assigned a multiple of 51x (~4%
premium to its historical mean) on the easing competitive scenario. We have
revised TP to INR 3,320 (51x Q1FY27E EPS vs. 48x earlier). ADD stays on
steady sales growth and margin visibility.

* HG Infra: HG Infra (HG) reported its quarterly revenue/EBITDA/APAT of
INR 15.1/2.4/1.3bn, a beat by 10/12.5/16%. The OB as of Jun'24 stood at INR
156.4bn (~3x FY24 revenue). The company has provided its FY25 revenue
guidance at INR 60bn (~17% YoY) with an EBITDA margin of ~15-16%. On
the order inflow front, the company expects INR 110-120bn, with INR
80/10/20bn from highways/solar and water/railways. It has already secured
orders worth INR 53bn and is on track to achieve FY25 guidance. HG recently
made a pivotal shift in its OB inflows from road to railways indicating its
robust expansion strategy, and it further expects to secure orders in the water
segment to diversify its portfolio. Equity infusion guidance for IMFY25/26/27
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stands at INR 4.3/ 1.7/1.3bn. The standalone gross/net debt as of Jun'24 stood
at INR 6.2/5.1bn vs. INR 4.5/2.6bn, as of Mar’24. Given robust OB, likely pick-
up in project execution and a healthy balance sheet, we increase HG target
P/E multiple to 16x vs 14x earlier. We roll forward our valuation to Sep-26 and
maintain BUY on HG, with an increased TP of INR 1,904 (16x Sep-26E EPS).

* J. Kumar Infraprojects: JKIL reported a strong quarter, with
revenue/EBITDA/APAT at 12.8/1.8/0.8bn, beating our estimates by 1/1/3.8%.
In Q1FY25, it emerged lowest bidder for projects worth INR 65bn. JKIL order
book stood at INR 198.2bn (~4.1x FY24 revenue ex of L1 orders). Moreover,
JKIL is expecting an OB worth INR 250bn by FY25. The bid pipeline is robust
at INR 200bn with JKIL guiding for INR 80bn FY25 order inflows. Gross debt
stood at INR 7.3bn as of Jun'24 vs. INR 5.8bn as of Mar’24, leading to a gross
D/E of 0.27x (vs. 0.22x as of Mar’24). JKIL has given FY25 revenue guidance
at INR 56-57bn (+15% YoY growth) with EBITDA margin guidance of 15-16%.
With ~80% utilisation of non-fund-based limits and 60% utilisation of fund-
based limits, the company is well-placed to incur capex with a mix of debt
and internal accruals. Further, it guided for FY25-end debt levels of INR 7.5bn.
Given the strong order book, we increase our P/E multiple to 14x vs. 12x
earlier. We maintain an ADD rating on the stock, with an increased TP of INR
926/sh (14x Sep-26E EPS).
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Cummins
Robust demand; positive outlook

Cummins India Ltd (CIL) reported in-line/below performance vs. consensus/our
estimates with revenue/EBITDA/APAT missing our estimates by 7/13/12%.
Domestic business grew 12% YoY whilst exports declined 22% on the back of weak
overseas demand. CPCB 4+ implementation seems to be a game changer as it forces
demand to move from commodity players to technology players and opens up
service opportunities. Supply chain issues seem to have smoothened, channel
inventory is low and higher margin CPCB 4+ share is expected to ramp up
significantly from 40% to 75% in coming quarters. CIL maintained a 2x real GDP
growth guidance band of 12-16% over the longer term with a positive margin bias.
The company has multiple tailwinds, namely, stringent emission norms, capex
cycle recovery, adoption of alternative fuels with lower carbon footprint, revival in
industrials and exports, and support for manufacturing policies. We maintain BUY,
with an increased SOTP of INR 4,658 (54x Sep-26 EPS).

®  Q1FY25 financial highlights: Revenue: INR 23bn (+4.3/-0.5% YoY/QoQ, a miss of
6.8%). Domestic sales: INR 18.7bn (+12/-3% YoY/QoQ) and export of INR 3.9bn (-
22%/+13% YoY/QoQ). EBITDA: INR 4.7bn (+37/-14% YoY/QoQ, 13% miss). Gross
margin: at 5-yr high at 37.8% (+523bps/+175bps Q1FY24/Q4FY24) on account of
the mix. Consequently, EBITDA margin was 20.3% (+486/-322bps YoY/QoQ) vs
est. of 21.8%. Other income: INR 1.3bn (+12/-35% YoY/QoQ). APAT: INR 4.2bn
(+33/-25% YoY/QoQ, a 12% miss).

®  Bullish commentary on demand, low channel inventory and improving mix:
During Q1FY25, the domestic power gen revenue stood at INR 8bn (-8/-15%
YoY/QoQ), distribution at INR 6.5bn (21/8% YoY/QoQ), industrials at INR 3.7bn
(57/7% YoY/QoQ) and exports at INR 3.9bn (-22/13% YoY/QoQ). With CPCB4+
power gen regulation implementation from 1t Jul 2024, CIL has seen a 15-25%
increase in pricing with a positive margin bias. Channel inventory levels are low
with near-zero inventory of CPCB 2 engines. Around 40% of sales have come from
CPCB 4+ products vs. 33.3% QoQ. CIL aspires to grow the revenues at a CAGR of
12-16% for the next few years with likely higher growth in the near term.

®  Price increase absorbed, underlying demand robust: CIL is witnessing strong
demand despite price increase as markets seem to have accepted CPCB 4+ pricing.
It claims to have better density and product efficiency vs. peers. Demand is
resilient in data centres, residential and commercial real estate, infrastructure, and
manufacturing and may drive growth higher. Distribution is benefiting from both
expansions in services, spare parts portfolio, and reconditioning. This segment
has better profitability. Exports may have bottomed out but will look up from
3QFY25 as CPCB 4+ products get rolled out for global markets. Data centres have
contributed toward 10%+ of sales.

Standalone financial summary

(INR in mn) QIFY25 QIFY24 YoY (%) Q4FY24 QoQ (%)  FY24| FY25E FY26E FY27E
Net Revenues 23,162 19,260 203 25,341 (8.6)  89,586|1,03,061 1,23,062 1,45,975
EBITDA 5,443 3,261 66.9 5,379 12 17,614| 20,776 26,420 32,396
APAT 5,615 3,185 76.3 4,562 23.1 16,619| 18,407 22,685 27,197
Diluted EPS(INR) 20.3 115 76.3 16.5 23.1 60.0 66.4 81.8 98.1
P/E (x) 62.5 56.4 45.8 38.2
EV/EBITDA (x) 57.4 48.2 37.3 37.3
RoE (%) 28.6 26.4 26.4 25.6
Source: Company, HSIE Research
Change in Estimates
INR mn FY25E FY26E

New Old % Change New Old % Change
Revenues 1,03,061 1,03,061 - 1,23,062 1,23,062 -
EBIDTA 20,776 21,005 (1.1) 26,420 26,969 (2.0)
EBIDTA Margins (%) 20.2 20.4 (22.2) 21.5 21.9 (44.6)
APAT 18,407 18,736 (1.8) 22,685 23,366 (2.9)

Source: HSIE Research

3 HorC soriies YT

Click. Invest. Grow. YEARS

INSTITUTIONAL RESEARCH

BUY

CMP (as on 7 Aug 2024) INR 3,749

Target Price INR 4,658
NIFTY 24,298
KEY

CHANGES OLD NEW
Rating BUY BUY
Price Target INR 4,328 INR 4,658
EPS change FY25E FY26E
% 18 2.9
KEY STOCK DATA

Bloomberg code KKCIN
No. of Shares (mn) 277
MCap (INR bn) / ($ mn) 1,039/12,377

6m avg traded value (INR mn)

2,879

52 Week high / low INR 4,172/1,590
STOCK PERFORMANCE (%)

3M 6M 12M
Absolute (%) 112 562 1140
Relative (%) 31 460 935

SHAREHOLDING PATTERN (%)

Mar-24 Jun-24
Promoters 51.00 51.00
FIs & Local MFs 22.86 22.24
FPIs 17.36 17.95
Public & Others 8.63 8.66
Pledged Shares - -
Source: BSE

Parikshit D Kandpal, CFA
parikshitd.kandpal@hdfcsec.com
+91-22-6171-7317

Jay Shah
jay.Shahl@hdfcsec.com
+91-22-6171-7353
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Strong Q1; steady US / India growth, margin to normalise

EBITDA” (+59% YoY) was led by 16% YoY sales growth (US: +9% QoQ and
India +18% YoY), higher GM (+293 bps), and steady costs (staff/R&D/SG&A:
+15/ -5/ +13%). LPC expects (1) the US to see high-single-digit growth in FY25
(USD 220-230 mn per quarter) due to traction in gSpiriva (with market share
expected to improve from ~30%) and new launches, sustained growth in FY26;
(2) India to outperform IPM growth by 20-30%; (3) GM margin to sustain at
68%+ and EBITDA margin to normalise in FY25, aspiring to achieve 22-23% in
the mid-term; and (4) R&D to be at INR 18 bn and the ETR at 20% in FY25.
Factoring in the Q1 beat, we raised our EPS by 19/7% for FY25/26E and revised
TP to INR 1,950 (28x Q1FY27E vs. 26x earlier). REDUCE stays. While growth
visibility led by growth in the US (gSpiriva, and recent/new launches—
gMyrbetriq, gJynarque), India (new launches and traction in key therapies) and
improving margin (sales growth and cost optimization) are intact, this has been
already rewarded with the run-up of ~85% in price in the last 12 months.

® Q1 highlight—strong sales growth: Sales grew 16% YoY at INR 56 bn as US
sales (37% of sales) were up 9% QoQ to USD 227 mn (+25% YoY), led by steady
traction in gSpriva and the launch of gMyrbetriq, but this was offset by
competition impact in Albuterol. India (35%) grew 18% YoY at INR 19.2 bn,
led by the steady growth across its key therapies. Others: Growth markets
+27% YoY, EMEA +17% YoY, RoW +1% YoY, and API +7% YoY.

=  Strong EBITDA growth: GM expanded by 223 bps YoY to 68.8% due to better
mix and cost optimisation. Steady staff/ R&D/ SG&A costs (+15/ -5/ +13% YoY)
led to an EBITDA” of INR 13.6 bn (+59% YoY) and a margin of 24.3% (+652
bps YoY). Muted depreciation (+6% YoY), lower interest (-21%) and higher
other income (+197%) led to a reported PAT of INR 8 bn (+77% YoY). Adjusted
for forex and one-off, the PAT was INR 8.9 bn (+99% YoY).

= Key takeaways from con call: LPC expects US growth in FY25 to be driven
by the scale-up in gSpiriva (with the market expected to pick up as it shifts
towards commercial), traction in gMyrbetrig, and new launches like gPred
Forte (API outsourced; from the Pitampur plant; CGT exclusivity), gDoxil and
glucagon in H2FY25. Growth in FY26 is expected to be supported by the
launch visibility of products like gJynarque, Liraglutide, and Risperidone
Consta. LPC is evaluating the launch timeline for gMyrbetriq 50 mg based on
litigation. The market share for Albuterol declined to 22.3% (from 23.4%) and
for Arfomoterol to 26.1% (from 28%). LPC experienced single-digit price
erosion. It expects India growth on traction in key therapies and new
launches; targeting M&A in India (bolt-on, specialty) and capping
debt/EBITDA at 2x. India sales force 9,876 (7,571 MRs). In-licensing products
contributed 14% of India sales in Q1 (vs. 15% in Q1FY24). It intends to take
up exhibit batches in FY25 and expects US filing for Ellipta Respimat in FY26.

Quarterly financial summary
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REDUCE

CMP (as on 7 Aug 2024) INR 1,993

Target Price INR 1,950
NIFTY 24,298
KEY
CHANGES OLD NEW
Rating REDUCE REDUCE
Price Target INR 1,710 INR 1,950

FY25E FY26E
EPS %

18.6 7.1

KEY STOCK DATA
Bloomberg code LPCIN
No. of Shares (mn) 456
MCap (INR bn) / ($ mn) 910/10,833

6m avg traded value (INR mn) 2,262

52 Week high / low INR 2,030/1,044

STOCK PERFORMANCE (%)
3M 6M 12M
Absolute (%) 23.8 251 84.5

Relative (%) 157 150 640

SHAREHOLDING PATTERN (%)

Mar-24 Jun-24

(INR mn) 1QFY25 1QFY24 YoY (%) 4QFY24 QoQ (%)  FY23  FY24| FY25E FY26E FY27E
Net Revenue 56,003 48,141 16 49,608 13 1,66,417 2,00,108(2,19,531 2,39,846 2,53,860
EBITDA 13,614 8,565 59 9,968 37 17,206 38,000 46,541 52,766 55,342
APAT 8,990 4,524 99 5,224 72 3,816 20,669| 28,529 31,344 32,907
EPS (INR) 19.7 9.9 99 115 72 8.4 45.4 62.6 68.8 72.2
P/E (x) 237.9 439 31.8 29.0 27.6
EV/EBITDA (x) 54.5 24.1 19.4 16.9 15.7
RoCE (%) 5 16 20 20 18

Source: Company, HSIE Research, PAT adj for one-offs. “Adjusted for INR 751 mn Glumetza provision

Promoters 47.01 46.98
FIs & Local MFs 27.76 26.78
FPIs 18.28 19.32
Public & Others 6.95 6.92
Pledged Shares - -
Source: BSE

Mehul Sheth
mehul.sheth@hdfcsec.com
+91-22-6171-7349

Page | 5



HSIE Results Daily

Shree Cement

Aggressive volume push pulls margin down sharply

We maintain our ADD rating on Shree Cement, with a lower SOTP target price
of INR 27,400/share. During Q1FY25, Shree reported a sharp fall in unit
EBITDA (down INR 440/MT QoQ) to INR 951 per MT as its volume rose 1%
QoQ (while the industry declined 9%) at the expense of aggressive pricing. Its
NSR fell sharply (-6% vs -3% for the industry). Shree expects demand and
pricing to remain weak till Q3FY25, thus impacting its profitability. It is adding
renewal power capacities and green power share will expand to 62% by Jun-25
vs 55% currently. Its expansions are on track which will increase cement
capacity (India) to 72mn MT by FY26-end.

Q1FY25 performance: Shree reported disappointing performance as its
EBITDA missed our/consensus estimates by 24/22%. While it outperformed
the industry on the volume front (rising 1% QoQ vs an industry decline of
~9% QoQ), this came at aggressive pricing. Shree’s NSR fell 6% QoQ as against
the industry reporting a 3% decline. It pushed volumes in the eastern region
(+11% QoQ) gaining market share. Unit opex also went up 4% QoQ, led by
higher freight cost (lead distance went up 5% QoQ on volume push in the
east) and an increase in unit other expenses (led by stabilization cost for the
recently commissioned Nawalgarh and Guntur IUs). Thus, unit EBITDA fell
sharply: down INR 440/MT QoQ to INR 951 per MT. While lower fuel cost
drove down opex by 7% YoY, poor NSR (- 6% YoY) led to unit EBITDA
contraction of INR 100/MT YoY. We assume thermal power revenue/EBITDA
to be flattish QoQ at INR 4.4/0.44bn in the absence of the company sharing
this data.

Con call updates and outlook: Shree expects to grow in line with the industry
in the next few quarters. It rued demand continues to remain weak and both
demand and pricing may remain impacted till Q3FY25. It is expanding its
green power capacity, which will increase its RE power consumption share to
62% by Jun-25 (vs 56/54% in FY24/Q1FY25). Fuel cost has nearly bottomed out
atINR 1.74/mnCal in H1FY25 vs INR 2 in FY24. It maintained Capex guidance
for FY25 at INR 40-45bn. It will be scaling up its RMC plant count to 100 in
the next 4-5 years (from 7 currently) and will be spending INR 1bn annually
for the next 4-5 years. Factoring in weak pricing in Q1 and the near-term
outlook, we cut our EBITDA estimates for FY25/26/27E by 10/10/6%
respectively. We maintain ADD with a lower SOTP-based TP of INR
27,40/share. We value its standalone cement business at 16.5x Sep-26E
EBITDA and the investment in UAE business (INR 26bn) at 1x BV.

Quarterly/annual financial summary (standalone)

3 HorC soriies YT

Click. Invest. Grow. YEARS
INSTITUTIONAL RESEARCH

ADD

CMP (as on 7 Aug 2024) INR 25,099

Target Price INR 27,400
NIFTY 24,298
IéI]?ITANGES OLDb NEW
Rating ADD ADD
Price Target INR 29,200 INR 27,400
EBITDA FY25E FY26E
revision % (10.1) (9.8)
KEY STOCK DATA

Bloomberg code SRCM IN
No. of Shares (mn) 36
MCap (INR bn) / ($ mn) 906/10,787

6m avg traded value (INR mn) 1,161

52 Week high / low INR 30,738/23,432

STOCK PERFORMANCE (%)
3M 6M 12M
Absolute (%) (1.2) (10.7) 3.5

Relative (%) 9.3) (209) (17.0)

SHAREHOLDING PATTERN (%)

XENII\{/[;) FY%; FY%Z ]:;,l)/ FY%: Q(?%Q) FY23 FY24| FY25E FY26E FY27E
Sales Vol (mn MT) 96 89 81 95 11 318 355 391 442 486
NSR (INR/MT) 5015 5401 (7.1) 5320 (57) 5292 5422| 5151 5202 5,280
EBITDA (INR/MT) 951 1,046 (9.1) 1392 (31.7) 925 1,228| 1,124 1,177 1,240
Net Sales 4835 4815 04 5073 (47) 16837 192.70| 201.37 229.82 256.60
EBITDA 916 933 (17) 1327 (31.0) 2942 4364| 4395 5200 6023
APAT 318 581 (453) 662 (52.0) 1174 2468| 1922 2093 2335
AEPS (INR) 912 1611 (434) 1834 (50.3) 3253 6842| 5327 5802 647.1
EV/EBITDA (x) 276 186 185 161 140
EV/MT (INR bn) 173 150| 135 115 107
P/E (x) 770  366| 470 432 387
ROE (%) 66 128 91 93 97

Source: Company, HSIE Research, EBITDA (INR/MT) is blended and includes merchant power

Mar-24 Jun-24
Promoters 62.55 62.55
FIs & Local MFs 12.34 12.78
FPIs 12.48 11.85
Public & Others 12.63 12.82
Pledged Shares - =
Source : BSE

Pledged shares as % of total shares

Rajesh Ravi
rajesh.ravi@hdfcsec.com
+91-22-6171-7352

Keshav Lahoti
keshav.lahoti@hdfcsec.com
+91-22-6171-7353

Riddhi Shah
riddhi.shah@hdfcsec.com
+91-22-6171-7359
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Gujarat Gas

Strong volume growth at the expense of margins

Our ADD recommendation on Gujarat Gas (GGL) with a price target of INR

ADD

CMP (as on 7 Aug 2024) INR 637
655/sh is premised on (1) pricing competition from alternate fuel in the T Pri INR 655
industrial/commercial segment moderating margin expansion outlook and (2) arget Price
robust volume growth being priced-in at current valuation. Q1FY25 NIFTY 24,298
EBITDA/Adj. PAT at INR 5.4/3.3bn came in above our estimates, owing to
better-than-expected volumes at 11mmscmd (+19% YoY, +13% QoQ). I(?PSITANGES OLD NEW
®  Volumes: Blended volume in Q1 stood at 10.98mmscmd (+19% YoY, +13% Rating ADD ADD
QoQ). CNG volume came in at 2.98mmscmd, growing by +14% YoY and +3%
QoQ, while industrial volume came in at 7.3mmscmd (+23% YoY, +25% QoQ). Price Target INR 580 INR 655
Domestic PNG volume stood at 0.62mmscmd (-27% YoY, +3% QoQ). FY25E FY26E
Commercial PNG volume stood at 0.13mmscmd (flat YoY, -13% QoQ). PS5 change % +4.6% +8.0%
Volume growth was largely driven by a combination of price cuts taken in the
industrial segment (driven partially by a decline in gas cost) and expansion of P
the CNG network. We estimate volumes at 10.9/12mmscmd for FY25/26E,
implying a FY24-26e CAGR of ~13%. Bloomberg code GUIGAIN
® Margin: Per-unit gross spread, at INR 8.5/scm (-21% YoY, +4% QoQ), and No. of Shares (mn) 688
EBITDA margin at INR 5.3/scm (-21% YoY, +15% QoQ) came in below our MCap (INR bn) / ($ mn) 438/5,223
estimate owing to lower-than-expected realisation of INR 44.1/scm (-2% YoY, 6m avg traded value (INR mn) 839
-6% QoQ). Gas cost at INR 35.5/scm (-4% YoY, -2% QoQ). Opex stood at INR
3.2/scm (-21% YoY, -9% QoQ), coming below estimate. We estimate GGL's per 52 Week high /low INR 687/397
unit EBITDA margins at INR 4.7/7 per scm over FY25/26E.
®  Change in estimates: We raised our EPS estimates for FY25/26 by 4.6/8% to STOCK PERFORMANCE (%)
INR 21.8/28.9 per sh to factor in higher volumes, partially offset by a lower M M 12M
margin assumption leading to a revised target price of INR 655/sh. Absolute (%) 183 57 380
®  DCF-based valuation: Our target price of INR 655/sh is based on Mar-26E Relative (%) 102 (45 175

free cash flow (WACC 11%, terminal growth rate 3%). The stock is currently
trading at 22.1x Mar-26E EPS.

SHAREHOLDING PATTERN (%)

Mar-24  June-24

i;a;da;one fmanlcc;al sugmagyg 10 Yo Promoters 60.89 60.89
arc. 0 o
(INR bn) FY25E  FY24 (%) FY24 (%) FY22  FY23| FY24E FY25E  FY26E FIs & Local MFs 15.05 14.76
Revenue 45 41 7.6 38 17.7 165 168 157 177 198 FPIs 372 431
EBITDA 6 (94 4 381 21 24 19 23 30 '
APAT 4 (19.5) 2 533 13 15 11 15 20 Public & Others 20.34 20.04
AEPS (INR) 48 59 (19.5) 3.1 53.3 18,5 222 16.0 21.8 28.9 Pledged Shares 0.0 0.0
P/E (x) 295 247 398 292 221 Source : BSE
EV / EBITDA (x) 18.3 154 229 17.9 13.4
ROE (%) 254 242 15.0 184 214
Source: Company, HSIE Research
Harshad Katkar

harshad katkar@hdfcsec.com

+91-22-6171-7319

Nilesh Ghuge

nilesh.ghuge@hdfcsec.com

+91-22-6171-7342

Prasad Vadnere

prasad.vadnere@hdfcsec.

+91-22-6171-7356
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HSIE Results Daily
Aditya Birla Fashion and Retail

Weak print

ABFRL's Q1 top line grew 7.3% YoY to INR 34.28bn (HSIE: INR35.75bn). Ex-
TCNS, growth stood at 2% YoY. Lifestyle brands declined 7% YoY to INR14.8bn
(HSIE: 15.2bn) as (1) fewer weddings/special occasions and (2) the heatwave
impacted footfalls. Pantaloons grew 5% YoY to 11bn (in-line). GM/EBITDAM
expanded 180/131bps YoY to 56.6/10.5% respectively (HSIE: 54.8/8.9%), led by
(1) higher full-price sales, (2) weeding out of unprofitable stores, and (3) lower
inventory markdowns and cost optimisation. Net debt stood at ~INR35bn. We
largely maintain our FY26/27 estimates and our SELL rating with a SOTP-based
TP of INR225/sh; implying 25x Jun-26 EV/EBITDA.

® QIFY25 highlights: Revenue grew by 7.3% YoY to INR34.28bn (HSIE:
INR35.75bn). Lifestyle brands/Pantaloons/Ethnic grew -7/5/161% YoY to INR
14.82/11.01/3.5bn (HSIE: INR15.25/11.02/3.69bn). Sluggish demand in lifestyle
brands was due to fewer wedding days while store rationalisation in
Pantaloons led to slow growth. SSSG for lifestyle brands stood at a negative
low single digit while for Pantaloons at 2% in Q1. GM/EBITDAM expanded
180/131bps YoY to 56.6/10.5% respectively (HSIE: 54.8/8.9%), led by (1) higher
full-price sales, (2) weeding out of unprofitable stores, and (3) lower inventory
markdowns and cost optimization (in pantaloons). The company expects to
sustain current levels of gross margins as industry-wide discounts are likely
to remain in check. On segmental margins, lifestyle brands/Pantaloons/ethnic
wear margins clocked 18.8/17.6/-15.4% EBITDAM (vs HSIE:18.5/14.5/-5%)
resp. D2C losses stood at INR460mn. Despite margin improvement, overall
net losses in Q1 stood at INR2.15bn vs INR1.61bn in Q1FY24 (HSIE: -
INR2.38bn), courtesy higher interest outgo (net debt stood at ~INR35bn).
Investment in TASVA and TMRW brands will continue in FY25. ABFRL
closed 43/0 (net) lifestyle brands/Pantaloons stores in Q1 (Total: 2,636/417
stores).

®  Outlook: The underlying unit economics of the proposed new entity ABLFL
(the cash cow) from which the value unlock is expected post-demerger has
meaningfully deteriorated, while the jury is still out on Pantaloons’ recovery.
We largely maintain our estimates for FY26/27 and maintain a SELL rating
with a SOTP-based TP of INR225/sh; implying 25x Jun-26 EV/EBITDA.

Quarterly financial summary

(Rs mn) FY%; FY%; ’:f/:; FY%; Q(‘;g FY23  FY24| FY25E FY26E FY27E
NetRevenue 34278 31,961 73 34067 0.6 1,55872 1,75483| 196536 2,18,707 2,42,265
EBITDA 3584 2923 226 2837 263 3392 1310| 6657 9632 13,045
APAT (2149) (1,616) 330 (2664) (193) (595 (7,359) (5,648) (3,940) (1,441)
EPS (Rs) @12) (170) 243 (262) (193) (06) (73)| (66 (39 (14
P/E (x) @627)  (438)| (56.8)  (614) (159.1)
EV/EBITDA (x) 1007  2716| 528 352 249
Core RoCE(%) 06 (19 22 37 57

3 HorC soriies YT

Click. Invest. Grow. YEARS
INSTITUTIONAL RESEARCH

SELL

CMP (as on 07 Aug 2024) INR 323

Target Price INR 225
NIFTY 24,298
KEY
CHANGES OLD NEW
Rating SELL SELL
Price Target INR 225 INR 225

FY25E FY26E
EBITDA %

+2.4 +0.2

KEY STOCK DATA
Bloomberg code ABFRL IN
No. of Shares (mn) 1,015
MCap (INR bn) / ($ mn) 328/3,905

6m avg traded value (INR mn) 1,905

52 Week high / low INR 349/193

STOCK PERFORMANCE (%)
3M  6M  12M
Absolute (%)  27.8 229 620

Relative (%) 197 128 415

Source: Company, HSIE Research, Standalone Financials
Change in estimates

FY25E FY26E FY27E
(R mm) New 0ld | New  old TUE| New ol e
Revenue 1,55,872 1,58,122 (1.4)|1,75,483 1,77,669 (1.2)|1,96,536 1,99,982 1.7)
Gross Profit 85,762 87,000 (1.4)| 96,377 97,577 (1.2)|1,07,743 1,09,632 1.7)
Gross Profit Margin (%) 55.0 55.0 O0bps 54.9 549 0bps 54.8 548 Obps
EBITDA 6,657 6,500 24| 9,632 9,618 02| 13,045 13,152 (0.8)
EBITDA margin (%) 43 41 16bps 55 54 8bps 6.6 6.6 6bps

Source: Company, HSIE Research

SHAREHOLDING PATTERN (%)

Mar-24 Jun-24

Promoters 51.85 51.97
FIs & Local MFs 14.83 14.45
FPIs 19.50 19.99
Public & Others 13.82 13.59
Pledged Shares 0 0
Source : BSE

Pledged shares as % of total shares

Jay Gandhi
jay.gandhi@hdfcsec.com
+91-22-6171-7320

Tanuj Pandia
tanuj.pandia@hdfcsec.com
+91-22-6171-7348
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HSIE Results Daily

BSE

Options-led growth; regulatory uncertainty exists

BSE reported a strong quarter, with 24% QoQ revenue growth led by a rise in
options volume and pricing revision (half-quarter impact). The transaction
revenue (~60% of total revenue) was up 45% QoQ, led by a scale-up in
derivatives volume and robust StAR MF performance. The margins dropped by
770bps QoQ due to the higher clearing cost and implementation of regulatory
cost based on notional turnover. The regulator has floated a consultation paper
to control the higher speculation in Index options. Per the new guidelines, one
exchange can have only one weekly expiry Index options contract and the lot
size will double with fewer strikes. BSE will mostly retain the SENSEX contract
and convert the BANKEX contract to a monthly expiry. The change will have
~20% impact on notional volume but the impact on premium will be lower.
Higher volume on non-expiry days will lead to better premium realisation and
higher margins. In July 2024, BSE had a notional/premium market share of
25.7/9.4%, which we believe will reach 26/12% in FY26E. We are increasing our
EPS estimates by ~8% for FY25/26E due to higher volume but cut core multiple
to 28x vs 30x earlier due to regulatory uncertainty. The revenue/EPS CAGR of
~29/32% over FY24-27E is robust but is mostly front-loaded. We maintain our
REDUCE rating based on regulatory uncertainty and expected growth
moderation in FY26E. Our target price of INR 2,350 is based on 28x core June-
26E PAT + CDSL stake + net cash ex SGF. The stock is trading at a P/E of
34.3/29.1x FY25/26E EPS.

®  QI1FY25 highlights: Revenue grew 24.4/181.8% QoQ/YoY to INR 6.08bn (vs
our estimates of INR 5.52bn), led by 45.4/7.6/16.4% QoQ increase in
transaction/treasury/other income. The transaction revenue growth was
driven by derivatives/StarMF +113/14% QoQ, offset by ~17% QoQ decline in
cash revenue. The EBITDA margin declined 770bps to 46.7% due to SEBI
turnover fees and higher clearing charges. The SGF contribution was nil for
the quarter and the reported PAT stood at INR 2.65bn vs our SGF-adjusted
PAT estimate of INR 2.40bn.

3 HorC soriies YT

Click. Invest. Grow. YEARS
INSTITUTIONAL RESEARCH

REDUCE

CMP (as on 07 Aug 2024)  INR 2,399
Target Price INR 2,350
NIFTY 24,298
IC(I]::IXI{&NGES OLD NEW
Rating REDUCE REDUCE
Price Target INR 2,300 INR 2,350
FY25E FY26E
EPS %
+7.4 +7.5
KEY STOCK DATA
Bloomberg code BSE IN
No. of Shares (mn) 135
MCap (INR bn) / ($ mn) 325/3,867
6m avg traded value (INR mn) 2,717
52 Week high / low INR 3,265/836

STOCK PERFORMANCE (%)
3M 6M 12M
Absolute (%) (14.6) (41) 1764

Relative (%) (227) (143) 1559

SHAREHOLDING PATTERN (%)

Mar-24 Jun-24
=  QOutlook: We expect revenue growth of +72/14/10% and EBITDA margins of

47.8/51.7/52.2% in FY25/26/27E respectively. Revenue CAGR of 29% over Promoters 0.00 0.00

FY24-27E assumes derivatives revenues of INR 9.98/12.05/12.90bn in FIs & Local MFs 12.69 11.6

- 0,

FY25/26/27E. Core PAT CAGR over FY24-27E is at 32%. FPIs 13.04 119
Q“artelfly financial summary Public & Others 7427 765
YE Marc 1Q 1Q  YoY 4Q  QoQ
(INR mn) FY25 Y24 (%) Fyaa () Y2 FY24) FYBSE PY26E EYZTEL by goed Shares 0.00 0.00
Net Revenues 6,077 2,156 181.8 4,884 244 8155 13,900| 23,876 27,127 29,817 Source - NSE

u N

EBITDA 2840 636 3465 2,658 68 2,887 6576| 11,407 14,026 15,564
PAT 2651 4427 (40.1) 1,070 147.6 2207 7,784| 9441 11,111 12177 Pledged shares as % of total shares
APAT 2,651 1,648 609 2344 131 2479 5374| 9468 11,145 12219
Diluted EPS (INR) 196 122 609 173 131 183  397| 699 823 903
P/E (x) 131.0  604| 343 291 266
EV/EBITDA 1062 459 263 212 188
ROE (%) 82 259| 270 284 265
Source: Company, HSIE Research, Consolidated Financials
Change in estimates Amit Chandra
YE March FY25E FY25E FY26E FY26E amit.chandra@hdfcsec.com

. Change % . Change %
(INR mn) Ool1d Revised Old Revised +91-22-6171-7345
Revenue 21,991 23,876 8.6 25,618 27,127 5.9
EBITDA 10,735 11,407 6.3 13,062 14,026 7.4
EBITDA margin (%) 48.8 47.8 -104bps 51.0 51.7 72bps Dhananjay Jain
APAT 8,818 9,468 7.4 10,372 11,145 75 e
EPS (INR) 52 00 4 s 3 s dhananjay.jain@hdfcsec.com

: ' : : : : +91-22-6171-7339
Source: Company, HSIE Research
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HSIE Results Daily

Dr. Lal Pathlabs

Steady Q1; revenue and EBITDA growth to sustain

EBITDA (+16% YoY) beat our/consensus estimates by 6/4%, led by 11% YoY
sales growth on 4% YoY growth in patient volume and 9% YoY growth in
sample volume, which led to ~7% YoY growth in realization per patient and 2%
per sample relation. DLPL guides that (1) FY25 revenue growth will be higher
than 10% of FY24 growth, (2) Q2FY25 revenue and EBITDA margin will remain
strong (seasonality), (3) it will sustain margin at 26-27% in the mid-to-long-
term, (4) there will be strong scale-up in Suburban performance (integration
progressing well), (5) it will increase Swasthfit share by 1-2% (p.a.) for the next
few years from ~25% as of Q1FY25, and (6) it will allocate capital towards
creating lab infra in northeast region, digital capabilities, new specialize tests,
M&As, and dividend payout. DLPL is looking to expand its presence in the Tier
3+ cluster with a focus on capturing prescription shares by enhancing doctor
connections. Factoring in the Q1FY25 beat, we have raised FY25/26E EPS by 7%
and assigned a multiple of 51x (~4% premium to its historical mean) on the
easing competitive scenario. We have revised TP to INR 3,320 (51x Q1FY27E
EPS vs. 48x earlier). ADD stays on steady sales growth and margin visibility.
® Q1 highlight: Sales grew 11% YoY to INR 6.01 bn as patient volume growth
was at +4% to 7.2 mn and sample volume was +9% to 21.1 mn. This led to 7%
YoY growth in realisation per patient and +2% in realization per sample.
Swasthfit grew 34% YoY and contribution was at 25% of sales in Q1 (vs. 22%
in Q1FY24). GM was up ~107 bps YoY to 80.2%. Higher staff cost (+11% YoY)
and SG&A (+9%) led to EBITDA of INR 1.7 bn (+16% YoY) and a margin of
28.2% (+122 bps YoY). Higher other income (+43% YoY), lower depreciation (-
1%) and interest cost (-25%) led to a reported PAT of INR 1.06 bn (+29% YoY).
® Key takeaways from con call: DLPL plans to expand its presence in the tier
3+ cluster and open 20+ labs — primary focus on the north and east regions
and evaluating 1-2 labs for suburban. Its investment focus is towards creating
new labs, digital platforms, enhancing awareness for customer acquisition,
and expansion in newer geographies. Its focus is on scale-up specialty test
portfolio and target to increase its contribution over the next few years (~23%
in Q1FY25), targeting non-communicable space like oncology, neurology,
reproductive, and rare disease. No price increase was taken after it increased
in Feb’23 and no plans to increase the price in the near term. In Q1, Suburban
sales growth was at 8% YoY and margin at 14%; moderate growth was due to
a strategic shift to build the direct-to-consumer model; going ahead expects
to see strong growth momentum; focusing on Mumbai, Pune, and Goa as core
markets. Looking for M&A in the southern region — quality and fair value as
well as opportunity in the other region. DLPL sees the competition intensity
in the diagnostic industry to stay, but some softening on cash burn towards
customer acquisition and steep discounting is slowly fading away.

Quarterly financial summary

[- HDFC securities er
Click. Invest. Grow. YEARS
INSTITUTIONAL RESEARCH

ADD

CMP (as on 7 Aug 2024) INR 3,269

Target Price INR 3,320
NIFTY 24,298
IéI]fITANGES OLD NEW
Rating ADD ADD
Price Target INR 2,930 INR 3,320
FY25E FY26E
EPS %
6.8 6.8
KEY STOCK DATA
Bloomberg code DLPL IN
No. of Shares (mn) 83
MCap (INR bn) / ($ mn) 273/3,256
6m avg traded value (INR mn) 722
52 Week high / low INR 3,360/1,493

STOCK PERFORMANCE (%)
3M 6M 12M
Absolute (%) 41.0 309 37.9

Relative (%) 329 208 174

SHAREHOLDING PATTERN (%)

Mar-24 Jun-24

(INR mn) 1QFY25 1QFY24 YoY (%) 4QFY24 QoQ (%) FY23 FY24| FY25E FY26E FY27E
Net Revenue 6,019 5,410 11 5454 10 20,169 22,266| 25,010 28,111 31,596
EBITDA 1,700 1,462 16 1,447 17 4898 6,092 7,003 7927 8942
APAT 1,064 826 29 845 26 2,389 3577| 4,449 5228 6,054
EPS (INR) 12.7 9.9 29 10.1 26 28.6 429 588 62.6 72.5
P/E (x) 114.2 76.3 61.3 52.2 45.1
EV/EBITDA (x) 55.0 43.7 37.6 32.8 28.7
RoCE (%) 18 25 28 30 31

Source: Company, HSIE Research, PAT adjusted for one-offs

Promoters 54.6 54.6
FIs & Local MFs 9.69 12.71
FPIs 26.15 25.42
Public & Others 9.56 727
Pledged Shares - -
Source: BSE

Mehul Sheth
mehul.sheth@hdfcsec.com
+91-22-6171-7349

Page | 10



HSIE Results Daily
HG Infra

On track to achieve order inflows

HG Infra (HG) reported its quarterly revenue/EBITDA/APAT of INR
15.1/2.4/1.3bn, a beat by 10/12.5/16%. The OB as of Jun’24 stood at INR 156.4bn
(~3x FY24 revenue). The company has provided its FY25 revenue guidance at
INR 60bn (~17% YoY) with an EBITDA margin of ~15-16%. On the order inflow
front, the company expects INR 110-120bn, with INR 80/10/20bn from
highways/solar and water/railways. It has already secured orders worth INR
53bn and is on track to achieve FY25 guidance. HG recently made a pivotal shift
in its OB inflows from road to railways indicating its robust expansion strategy,
and it further expects to secure orders in the water segment to diversify its
portfolio. Equity infusion guidance for 9MFY25/26/27 stands at INR 4.3/
1.7/1.3bn. The standalone gross/net debt as of Jun'24 stood at INR 6.2/5.1bn vs.
INR 4.5/2.6bn, as of Mar'24. Given robust OB, likely pick-up in project
execution and a healthy balance sheet, we increase HG target P/E multiple to
16x vs 14x earlier. We roll forward our valuation to Sep-26 and maintain BUY
on HG, with an increased TP of INR 1,904 (16x Sep-26E EPS).
= Q1FY25 financial highlights: Revenue of INR 15.1bn (+18.4/-7.9% YoY/QoQ,
a beat by 10%). EBITDA: INR 2.4bn (+18.8/-8% YoY/QoQ), a beat by 12.5%).
EBITDA margin came in at 16.2% (4.9/-3.1bps YoY/QoQ), vs. our estimate of
15.7%). RPAT: INR 1.3bn (+17.9/-12.8% YoY/QoQ, a beat by 16%). Its FY25
revenue growth guidance stands at ~18% with an EBITDA margin of 15-16%.
=  Well-diversified OB with a pivotal shift: The OB as of Jun"24 stood at INR
156.4bn (~3x FY24 revenue). It is well-diversified at the client level, with
government/private orders contributing toward 91/9%. 73% of the OB
consisted of Road orders, 16% belonged to railways and 11% from Solar
project orders. Geography-wise, 33% of orders were from Maharashtra,
followed by Uttar Pradesh, Jharkhand, Rajasthan, Andhra Pradesh, Haryana,
Karnataka and Telangana at 13/15/11/6/4/4%. Regarding the order inflow, the
company expects that they should get orders worth INR 110-120bn. Of this,
they have already won orders worth INR 53bn including MSRDC, HAM and
Solar orders. HG has recently diversified into Solar and is looking at
opportunities in the water segment for further segmental diversification.
= Slight increase in debt levels on the back of better parent level interest cost:
The standalone gross/net debt as of Jun"24 stood at INR 6.2/5.1bn vs. INR
4.5/2.6bn, as of Mar'24. The increase in debt was attributed to delayed
collections and lower drawing of interest-bearing mobilization advances as
HG gets better rate borrowing on its own balance sheet. The total equity
requirement for HAM projects stands at INR 14.6bn. Out of this, INR 7.2bn
has already been infused till Jun'24 and INR 4.3/ 1.7/1.3bn is to be invested in
9MFY25/ FY26/ FY27. In addition, the company also plans an equity infuse of
INR 6.9bn in its Solar business, of which INR 3.5/ 3.4bn is expected to be
infused in FY25/FY26.

Standalone financial summary - INR mn

YE Mar - INR mn F\?Z?S F;ﬁ ’:f,’/:; F;ﬁ Q:)/?) FY24| FY25E FY26E FY27E
Net Sales 15059 12713 184 16345  (7.9) 51217| 59,634 70368 83,035
EBITDA 2433 2,048 188 2646  (80) 8220| 9275 10935 13,222
APAT 1,395 1,184 179 1600 (12.8) 4654| 5294 6385 7,913
EPS (INR) 214 182 179 245 (12.8)  837| 812 980 1214
P/E (x) 186 191 159 128
EV/EBITDA (x) 126 127 106 8.6
ROE (%) 27| 209 209 210

3 HorC soriies YT

Click. Invest. Grow. YEARS
INSTITUTIONAL RESEARCH

BUY

CMP (as on 7 Aug 2024) INR 1,553
Target Price INR 1,904
NIFTY 24,298
IéI]?IZNGES OLDb NEW
Rating BUY BUY
Price Target INR 1,521 INR 1,904
EPS Change FY25E FY26E
% - -
KEY STOCK DATA

Bloomberg code HGINFRA
No. of Shares (mn) 65
MCap (INR bn) / ($ mn) 101/1,205
6m avg traded value (INR mn) 461
52 Week high / low INR 1,880/805

STOCK PERFORMANCE (%)
3M  6M  12M
Absolute (%) 380 672 694

Relative (%) 299 571 48.9

Source: Company, HSIE Research

SHAREHOLDING PATTERN (%)

Mar-24 Jun-24

Promoters 74.53 74.53
FIs & Local MFs 12.49 12.13
FPIs 1.68 2.04
Public & Others 11.3 11.3
Pledged Shares - -
Source: BSE

Parikshit D Kandpal, CFA
parikshitd.kandpal@hdfcsec.com
+91-22-6171-7317

Jay Shah
jay.Shahl@hdfcsec.com
+91-22-6171-7353
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HSIE Results Daily
J. Kumar Infraprojects

Steady performance

JKIL reported a strong quarter, with revenue/EBITDA/APAT at 12.8/1.8/0.8bn,
beating our estimates by 1/1/3.8%. In Q1FY25, it emerged lowest bidder for
projects worth INR 65bn. JKIL order book stood at INR 198.2bn (~4.1x FY24
revenue ex of L1 orders). Moreover, JKIL is expecting an OB worth INR 250bn
by FY25. The bid pipeline is robust at INR 200bn with JKIL guiding for INR
80bn FY25 order inflows. Gross debt stood at INR 7.3bn as of Jun’24 vs. INR
5.8bn as of Mar’24, leading to a gross D/E of 0.27x (vs. 0.22x as of Mar’24). JKIL
has given FY25 revenue guidance at INR 56-57bn (+15% YoY growth) with
EBITDA margin guidance of 15-16%. With ~80% utilisation of non-fund-based
limits and 60% utilisation of fund-based limits, the company is well-placed to
incur capex with a mix of debt and internal accruals. Further, it guided for FY25-
end debt levels of INR 7.5bn. Given the strong order book, we increase our P/E
multiple to 14x vs. 12x earlier. We maintain an ADD rating on the stock, with
an increased TP of INR 926/sh (14x Sep-26E EPS).

® QIFY25 financial performance: Revenue: INR 12.8bn (+13.3/-10.1%
YoY/QoQ, a beat of 1%). EBITDA: INR 1.8bn (+13.8/-9.3% YoY/QoQ, a beat of
1%). EBITDA margin: 14.4% (+6/+12 bps YoY/QoQ), in line). RPAT/APAT: INR
864mn (+18.7/-13.3% YoY/QoQ, a beat of 3.8%). JKIL has given FY25 revenue
guidance of 15% YoY growth, with EBITDA margins guidance of 15-16%.

® Robust order booking: JKIL won orders worth INR 65bn in Q1FY25 including
the lowest bidder. The order book as of Jun'24 stood at INR 198.2bn (~4.1x
FY24 revenue) excluding INR 65bn. Geographically, the OB has maximum
exposure in Maharashtra at 64%, followed by Tamil Nadu/NCR/Gujarat/UP
contributing 20/9/3/3%.

B Strong balance sheet to facilitate growth: Gross debt stood at INR 7.3bn as
of Jun'24 vs. INR 5.8bn as of Mar’24, leading to a gross D/E of 0.27x (vs. 0.22x
as of Mar’24). Net D/E stood at 0.03x as of Jun'24 vs. 0.04x as of Mar’'24.
FY25/26 capex guidance stands at ~INR 4.5/5bn. With ~80% utilisation of non-
fund-based limits and 60% utilisation of fund-based limits, the company is
well-placed to incur capex with a mix of debt and internal accruals. Further,
it guided for FY25-end debt levels of INR 7-7.5bn.

Standalone Financial Summary (INR mn)

YE March INR mn) 1QFY25 1QFY24 YoY (%) 4QFY24 QoQ (%) FY24| FY25E FY26E  FY27E
Net Sales 12,815 11,313 13.3 14,250 (10.1) 48,792| 56,696 65,201 74,981
EBITDA 1,842 1,619 13.8 2,031 (9.3) 7,041 8,075 9,267 10,578
APAT 864 728 18.7 997 (13.3) 3,286 3,724 4,515 5,494
Diluted EPS (INR) 114 9.6 18.7 13.2 (13.3) 434 49.2 59.7 72.6
P/E (x) 18.7 16.5 13.6 11.2
EV / EBITDA (x) 9.4 7.7 6.4 44
RoE (%) 13.2 13.2 14.0 14.9

Source: Company, HSIE Research
Change in Estimates

FY25E FY26E
INR mn
New Old % Change New Old % Change
Revenues 56,696 56,696 - 65,201 65,201 -
EBIDTA 8,075 8,265 (2.3) 9,267 9,486 (2.3)
EBIDTA Margins (%) 14.2 14.6 (33.6) 14.2 14.5 (33.6)
APAT 3,724 3,735 (0.3) 4,515 4,546 0.7)
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ADD

CMP (as on 7 Aug 2024) INR 809
Target Price INR 926
NIFTY 24,298
EII::IZNGES OLD NEW
Rating ADD ADD
Price Target INR 721 INR 926
FY25E FY26E
EPS Change %
-0.3 -0.7
KEY STOCK DATA
Bloomberg code JKIL IN
No. of Shares (mn) 76
MCap (INR bn) / ($ mn) 61/729
6m avg traded value (INR mn) 289
52 Week high / low INR 937/352

STOCK PERFORMANCE (%)
3M  6M  12M
Absolute (%) 280 169 1156

Relative (%) 19.9 68  95.1

Source: Company, HSIE Research

SHAREHOLDING PATTERN (%)

Mar-24 Jun-24

Promoters 46.64 46.64
FIs & Local MFs 16.53 16.94
FPIs 10.14 10.47
Public & Others 26.70 25.95
Pledged Shares 10.57 10.57
Source: BSE

Pledged shares as % of total shares

Parikshit D Kandpal, CFA
parikshitd.kandpal@hdfcsec.com
+91-22-6171-7317

Jay Shah
jay.Shahl@hdfcsec.com
+91-22-6171-7353
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Rating Criteria
BUY: >+15% return potential
ADD: +5% to +15% return potential
REDUCE: -10% to +5% return potential
SELL: > 10% Downside return potential
Disclosure:
Analyst Company Covered Qualification Any holding in the stock
Parikshit Kandpal Cummins, HG Infra, . Kumar Infraprojects CFA NO
Jay Shah Cummins, HG Infra, . Kumar Infraprojects CA NO
Mehul Sheth Lupin, Dr. Lal Pathlabs MBA NO
Rajesh Ravi Shree Cement MBA NO
Keshav Lahoti Shree Cement CA NO
Riddhi Shah Shree Cement MBA NO
Harshad Katkar Gujarat Gas MBA NO
Nilesh Ghuge Gujarat Gas MMS NO
Prasad Vadnere Gujarat Gas MSc NO
Jay Gandhi Aditya Birla Fashion and Retail MBA NO
Tanuj Pandia Aditya Birla Fashion and Retail CA NO
Amit Chandra BSE MBA NO
Dhananjay Jain BSE CA NO
1 Yr Price movement
Cummins HG Infra J Kumar Infraprojects
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Disclosure:

Authors and the names subscribed to this report, hereby certify that all of the views expressed in this research report
accurately reflect our views about the subject issuer(s) or securities. SEBI conducted the inspection and based on their
observations have issued advise/warning. The said observations have been complied with. We also certify that no part of
our compensation was, is, or will be directly or indirectly related to the specific recommendation(s) or view(s) in this
report.

Research Analyst or his/her relative or HDFC Securities Ltd. does not have any financial interest in the subject company.
Also Research Analyst or his relative or HDFC Securities Ltd. or its Associate may have beneficial ownership of 1% or
more in the subject company at the end of the month immediately preceding the date of publication of the Research
Report. Further Research Analyst or his relative or HDFC Securities Ltd. or its associate does have/does not have any
material conflict of interest.

HDEFC Securities Limited (HSL) is a SEBI Registered Research Analyst having registration no. INH000002475.

Disclaimer:

This report has been prepared by HDFC Securities Ltd and is solely for information of the recipient only. The report must
not be used as a singular basis of any investment decision. The views herein are of a general nature and do not consider
the risk appetite or the particular circumstances of an individual investor; readers are requested to take professional
advice before investing. Nothing in this document should be construed as investment advice. Each recipient of this
document should make such investigations as they deem necessary to arrive at an independent evaluation of an
investment in securities of the companies referred to in this document (including merits and risks) and should consult
their own advisors to determine merits and risks of such investment. The information and opinions contained herein
have been compiled or arrived at, based upon information obtained in good faith from sources believed to be reliable.
Such information has not been independently verified and no guaranty, representation of warranty, express or implied,
is made as to its accuracy, completeness or correctness. All such information and opinions are subject to change without
notice. Descriptions of any company or companies or their securities mentioned herein are not intended to be complete.
HSL is not obliged to update this report for such changes. HSL has the right to make changes and modifications at any
time.

This report is not directed to, or intended for display, downloading, printing, reproducing or for distribution to or use
by, any person or entity who is a citizen or resident or located in any locality, state, country or other jurisdiction where
such distribution, publication, reproduction, availability or use would be contrary to law or regulation or what would
subject HSL or its affiliates to any registration or licensing requirement within such jurisdiction.

If this report is inadvertently sent or has reached any person in such country, especially, United States of America, the
same should be ignored and brought to the attention of the sender. This document may not be reproduced, distributed
or published in whole or in part, directly or indirectly, for any purposes or in any manner.

Foreign currencies denominated securities, wherever mentioned, are subject to exchange rate fluctuations, which could
have an adverse effect on their value or price, or the income derived from them. In addition, investors in securities such
as ADRs, the values of which are influenced by foreign currencies effectively assume currency risk. It should not be
considered to be taken as an offer to sell or a solicitation to buy any security.

This document is not, and should not, be construed as an offer or solicitation of an offer, to buy or sell any securities or
other financial instruments. This report should not be construed as an invitation or solicitation to do business with HSL.
HSL may from time to time solicit from, or perform broking, or other services for, any company mentioned in this mail
and/or its attachments.

HSL and its affiliated company(ies), their directors and employees may; (a) from time to time, have a long or short position
in, and buy or sell the securities of the company(ies) mentioned herein or (b) be engaged in any other transaction involving
such securities and earn brokerage or other compensation or act as a market maker in the financial instruments of the
company(ies) discussed herein or act as an advisor or lender/borrower to such company(ies) or may have any other
potential conflict of interests with respect to any recommendation and other related information and opinions.

HSL, its directors, analysts or employees do not take any responsibility, financial or otherwise, of the losses or the
damages sustained due to the investments made or any action taken on basis of this report, including but not restricted
to, fluctuation in the prices of shares and bonds, changes in the currency rates, diminution in the NAVs, reduction in the
dividend or income, etc.
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HSL and other group companies, its directors, associates, employees may have various positions in any of the stocks,
securities and financial instruments dealt in the report, or may make sell or purchase or other deals in these securities
from time to time or may deal in other securities of the companies / organizations described in this report. As regards the
associates of HSL please refer the website.

HSL or its associates might have managed or co-managed public offering of securities for the subject company or might
have been mandated by the subject company for any other assignment in the past twelve months.

HSL or its associates might have received any compensation from the companies mentioned in the report during the
period preceding twelve months from the date of this report for services in respect of managing or co-managing public
offerings, corporate finance, investment banking or merchant banking, brokerage services or other advisory service in a
merger or specific transaction in the normal course of business.

HSL or its analysts did not receive any compensation or other benefits from the companies mentioned in the report or
third party in connection with preparation of the research report. Accordingly, neither HSL nor Research Analysts have
any material conflict of interest at the time of publication of this report. Compensation of our Research Analysts is not
based on any specific merchant banking, investment banking or brokerage service transactions. HSL may have issued
other reports that are inconsistent with and reach different conclusion from the information presented in this report.
Research entity has not been engaged in market making activity for the subject company. Research analyst has not served
as an officer, director or employee of the subject company. We have not received any compensation/benefits from the
subject company or third party in connection with the Research Report.

Please note that HDFC Securities has a proprietary trading desk. This desk maintains an arm’s length distance with the
Research team and all its activities are segregated from Research activities. The proprietary desk operates independently,
potentially leading to investment decisions that may deviate from research views.

HDEFC securities Limited, I Think Techno Campus, Building - B, "Alpha", Office Floor 8, Near Kanjurmarg Station, Opp.
Crompton Greaves, Kanjurmarg (East), Mumbai 400 042 Phone: (022) 3075 3400 Fax: (022) 2496 5066

Compliance Officer: Murli V Karkera Email: complianceofficer@hdfcsec.com Phone: (022) 3045 3600

For grievance redressal contact Customer Care Team Email: customercare@hdfcsec.com Phone: (022) 3901 9400

HDEFC Securities Limited, SEBI Reg. No.: NSE, BSE, MSEI, MCX: INZ000186937; AMFI Reg. No. ARN: 13549; PFRDA
Reg. No. POP: 11092018; IRDA Corporate Agent License No.: CA0062; SEBI Research Analyst Reg. No.: INH000002475;
SEBI Investment Adviser Reg. No.: INA000011538; CIN - U67120MH2000PLC152193

Investment in securities market are subject to market risks. Read all the related documents carefully before investing.
Mutual Funds Investments are subject to market risk. Please read the offer and scheme related documents carefully before
investing.

Registration granted by SEBI, membership of BASL (in case of IAs) and certification from NISM in no way guarantee
performance of the intermediary or provide any assurance of returns to investors.

HDEFC Securities

Institutional Equities

Unit No. 1602, 16th Floor, Tower A, Peninsula Business Park,
Senapati Bapat Marg, Lower Parel, Mumbai - 400 013

Board: +91-22-6171-7330 www.hdfcsec.com
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